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STEPS TO A HOME 

SALE 
Choose a Realtor®
Decide on Desired Terms of Sale
Consider a Pre-Listing Inspection
Put Your Home on the Market
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Market Your Home 
Conduct Showings
Regular Realtor® Updates
Review Offers & Negotiate

Deliver Seller Disclosures & Docs
Open Escrow & Order Title
Inspection & Appraisal

Possible Renegotiation
Ensure Terms & Deadlines are Met

Prepare for Closing
Attend Closing
Surrender Keys and Celebrate!
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Step 1

DECIDE ON DESIRED
TERMS OF SALE

PREPARE YOUR HOME TO
SELL

Consider a pre-listing inspection to
determine issues before buyers are
involved. Some necessary work can be
done by a handyman to avoid costly
repairs later on. View your home through
the eyes of a buyer - deep clean, clear out
the clutter, and put your best foot
forward!

The sale of a home is not all about the price.
While it is important to decide on a
favorable asking price , the market is what
helps you decide the sale price. Discuss
other factors with your Realtor® such as
contingencies, financing, repairs, closing
date, etc.

CHOOSE A REALTOR® TO
GUIDE YOU

A Realtor® is a huge asset to you during
the home-selling process. This is one of
the biggest decisions in your life, and you
need a professional to guide you. Your
Realtor® will be working with your best
interests in mind. An NV Realty Group
Realtor® like Andrea Fitzpatrick  is an
excellent choice! You may also want to
hire an attorney if desired.



Mow your lawn twice a
week, pull weeds, and rake
up any leaves/debris
Trim hedges & shrubs as
well as tree limbs that are
located near the roof
Sweep and/or pressure
wash your walkways
Plant a variety of
colorful flowers that
compliment one another
and bloom throughout the
growing season. Be sure to
weed and mulch your
flower beds to keep your
plants healthy! 
Repair broken fences and
consider staining wood
features to freshen up the
look of your yard 

Clean your windows &
gutters, and pressure
wash your siding & decks
Freshen up the
exterior of your home
with a coat of paint, if
needed
Get a new front door or
replace the hardware and
stain/paint it
Install new accents like
house numbers, kick
plates, doorbell buttons,
etc.
Replace your roof, if
necessary. To keep the
growth of mold and
fungus at bay, place a
strip of zinc underneath
the shingles along the
roofline of your house

The Home 

boost your home's

curb appeal
Lawn & Landscaping

*A warm & inviting exterior will be more likely to attract buyers*  



De-personalize the space to make it easier for buyers to
connect with the property & visualize the home as their own 
Fix any scuffs or markings on the walls, baseboards,
doorframes, etc.
Deep clean the home, giving special attention to the kitchen
and bathrooms 
Consider shampooing any carpets or freshening up tile
grout 
Focus on key rooms like the living room, main bedroom, and
kitchen 
De-clutter to make the space seem bigger and cleaner
(especially important for closets/storage areas) 
Paint over bold walls with a neutral color
Keep trash bins empty, dishwasher empty, garbage disposal
& washing machine clean. You may even want to have a few
strategically placed air fresheners to leave a fresh, subtle scent
Open up blinds & possibly change lightbulbs to let as much
light in as possible 
Rethink your furniture placement; it may be better to move
things around (away from the walls!) to highlight the room's
traffic flow 

Buyers try to visualize themselves in their new home.
Help them see their future in your home by doing the

following:

Make your house  

hometheir



REVIEW OFFERS & NEGOTIATE TERMS
Congratulations, you've received an offer (hopefully more than one)! Take the time
to review the offer on your own and with your Realtor®. Use their assistance to
calculate an estimate of your net income from the transaction after closing costs
and fees are factored in. A good resource for these calculations is
www.titleleap.com. Don't forget to factor in other terms of the sale such as
financing, contingencies, timeline, and other important factors that may impact your
decision. Each transaction is unique, and you need to decide what is most
important to you and what terms you would consider favorable. Talk to your
Realtor® to get their opinion on market activity, but remember, the decision to
accept, reject, or submit a counteroffer is completely up to you.   

Step 2 
MARKETING & SHOWING
YOUR HOME

 

This crucial step falls more to your Realtor®, but your house deserves all
the attention it can get. Be sure to share your Realtor's® social media
posts, talk about your home sale with friends and family, and get ready
for the offers to start coming in! The more people that know about your
house, the better. You Realtor® likely has access to a bigger audience
(whether on social media, print media, the Multiple Listing Service, etc.),
but don't be afraid to get involved! Your Realtor should be checking in
with you frequently to update you on their marketing plan and any
showings the home has had. 



Step 3

SELLER'S DISCLOSURE
The seller's disclosure is a document which states the seller's knowledge of the
condition of the property. It does not serve as a substitute for a professional
inspection, but allows the buyer to have an idea of what to expect from the
property's condition. You'll likely have completed this document early on in the
process, but your Realtor® needs to pass it along to prospective buyers. Other
important documents you need to provide may include documentation on liens,
homeowner's association bylaws, etc.

INSPECTION & APPRAISAL

ESCROW & TITLE

An inspection allows the buyer to receive a professional evaluation of the home's
condition. Once you accept an offer, the buyer can schedule the inspection during

the inspection period (normally a period of 10-15 days). It can give buyers the peace 

It is common for title companies to act as  escrow agents in a real estate transaction.
Depending on where you are, it may be customary for either the seller or the buyer
to choose the title company that will be handling the transaction. Your buyer will
submit their initial deposit to escrow and you will eventually submit the deed to your
property. The title company also performs a search to determine that the property
has a clear chain of title and can be freely transferred to the buyer.

of mind they need to move forward with the sale. If
any major issues are found, be prepared for the

buyer to negotiate for a price change or repairs to
be done before closing.

Lenders will arrange for a certified appraiser
to provide an estimate of your home's value.

The appraiser is a member of an
independent company and is not directly
associated with the buyer's lender. Ideally,
an appraisal will let all the parties involved

know that the buyer is paying a fair price for
the home.



Step 4
POSSIBLE

RENEGOTIATION

DEADLINES
Your Realtor® will help you ensure that all

deadlines are met along the way, but it's best
to keep track of important dates for yourself,

too. There are a lot of moving parts in the
home-selling process, and time passes more

quickly than you think. Just sit tight after
ensuring all deadlines are met; closing will be

here before you know it. 

Depending on the results of the inspection
and appraisal, you may find that your buyer
has decided to ask for a price reduction or
repairs to be made. Perhaps the appraisal
was lower than expected and their lender

refuses to fully fund the loan. Whatever the
circumstances, stay calm. Discuss options with
your Realtor® and, if possible, come up with a

compromise that both parties can agree
upon.



You’ll need to bring a few things to your closing
appointment to make sure everything runs smoothly.

Luckily, your title company representative and mortgage
loan officer usually provide a checklist of everything you’ll

need. This list usually includes a photo ID, and outstanding
documents or paperwork.

You will sign documents to transfer property ownership
& other relevant documents. The buyer will sign a

settlement statement that lists all costs related to the
home sale & other relevant documents. After closing,
you will receive a check with the proceeds of the sale,

and ownership transfers to the buyer. The title company
will register the new deed in the buyer's name. It sounds

simple, but be prepared for a ton of paperwork!

Step5
What to Expect at Closing

Congratulations! 



CLOSING COST

breakdown
While buyers typically have more
items to pay for at closing, sellers

will have some costs to cover as well.
Closing costs for sellers are

deducted from the profit you make
on the home, unless you have low

equity, in which case, you may need
to bring some cash to the table to

cover the expenses. Visit
www.titleleap.com to view an
estimate of your closing costs.

Documentary Stamp Tax
Deeds and other documents that transfer an interest in Florida real property are

subject to documentary stamp tax. The tax rate is $0.70 per $100 of the total
consideration.

Property Taxes, HOA Dues, & Assessments

Closing/Settlement Fees
Sometimes referred to the Closing Fee, the Settlement Fee covers costs associated
with closing operations. Some title companies list out each cost, and some combine
them all in one fee, so don't be afraid to ask what you’re paying for. Costs bundled
under the Settlement Fee may include the cost of escrow, survey fees, notary fees,

deed prep fees, and search abstract fees. Some title companies can match the price
of other title companies; check with your Realtor® for more information or

recommended/trusted vendors.

Sellers may need to pay some city and county property taxes at closing. If your
homeowners association requires an annual fee, or if there are any special

assessments on the property, the prorated amount may be taken out of the
proceeds from the sale.



CLOSING COST

breakdown

Commission
The total commission is split between both brokers and distributed to the listing and

the buying agents. Seeking the advice of a professional agent working for a
professional firm to navigate one the most important transactions of your life is a

smart decision. Choose a Realtor® that you are comfortable with and that you feel is
a trusted, valuable resource during the sale of your home.

Lien Search
A Florida Municipal Lien Search protects a buyer from unknowingly acquiring debt

from municipal charges. This type of detailed research uncovers unrecorded
municipal liens, code violations, special assessments, open or expired permits, and

unpaid utility fees.

page 2 

A title search is conducted to ensure that the person selling the house actually owns
it and that there are no outstanding claims or liens against the property. This can be

fairly labor-intensive, especially if the real estate records aren’t electronic. Title
search fees are about $200, but can vary among title companies by region. The

search fee may be included in the cost of title insurance. In many places in Florida,
the seller pays for the owner's title insurance and chooses the title company, but it

varies by transaction.

Title Search & Owner's Title Insurance

This is not a comprehensive list of your possible closing costs. The explanations provided
are for educational purposes only. Please seek the advice of an attorney for more

information.  



trusted vendors

This list of service providers is provided for your convenience. This is not an endorsement of these vendors,
nor is there any financial incentive for recommending these vendors. You are NOT required to use the

vendors listed.

Attorneys Home Appraisal
Jim Brown Attorney                                (561) 838-9595

Gary, Dietrich & Ryan, PA.                     (561) 844-3700
Greg Cohen, PA.                                     (561) 844-3600
Thomas H. Dougherty, PA                     (561) 842-9707
Sutart B. Klein, ESQ.                               (561) 478-1566
Kate Kilcullen, ESQ.                                (561) 799-9450

       & New Path Title, LLC  

       & Sovereign Shores Title

Financing Home Inspection

Home Maintenance

Homeowners Insurance 

Ace Home Appraisals, Inc.                    (561) 348-4055
Appraisal & Acquisition Consultants    (561) 968-5550
Charles Siebrecht Appraising               (561) 799-0304
Equity Appraisers                                   (561) 627-9944
Jensen Appraisals, Inc.                           (561) 625-6933 

Liberty Mortgage Associates, Inc.        (561) 799-4015
Guaranteed Rate, Jim Giacone.            (561) 723-9157
Group One Mortgage                           (561) 745-1205
PNC Bank, Sue Ann Paine                     (561) 254-0627
Seacoast National Bank                        (561) 329-5070

 

Affordable Home Inspection Services (561) 694-7716
Kenco Home Inspection                        (561) 718-6711
CGS Home Inspections                         (561) 262-9643

 

Insurance & Trust, Mary Shields          (813) 933-7333
First American Property & Casualty    (407) 572-4854
Landmark Insurance of the Palm Beaches

Stacey Rudewick          ext. 25 (561) 222-2122                         
Joe Magnetico                           (561) 408-2456

Palm Beach Insurance Group.             (561) 578-4673
Prosperity Insurance Group                 (561) 746-4546
Allstate Insurance, Brittany Raper       (561) 626-9970

EDS Air Conditioning & Plumbing        (561) 586-7090
 Able Gutters                                          (561) 379-4711
Dan Labonte, Building Contractor       (561) 603-9446
Signature Home Watch, Rob Burton   (561) 846-2988
Vicente Oritz, Handyman                      (561) 262-7681
Philip E. Johnson, Licensed General Contractor  

Monster Tree Service & Landscaping  (561) 701-9926
Lintman Dryer Vent Cleaning, LLC       (561) 234-9259
The Dryer Vent Cleaning Guys             (561) 965-4747
Gustafson Roofing Industries               (561) 732-0656
Marcilite Electrical Contractor              (954) 234-7119
Haynes Scaffolding & Supply                (561) 833-8689 

                   (561) 366-1034 



Client Testimonials

"We have known Andrea for about 3 years now and have found her
to be smart, organized, creative and patient.  She is very easy to deal

with and is excellent at explaining things to others.  She identifies
objectives and plans how best to achieve them."

-Rob & Meg

"Andrea is a very professional Realtor® and a good person. We truly
recommend her; you will save your time and get what you want and

need."

-Stanislav & Kseniia



THE DECISION TO SELL A

HOME IS AN EXCITING ONE

choose a realtor who is just as

excited about your new journey

as you are. 

"Unlock Your Future"


